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Abstract: Due to the expansion of the B2B market, the question of promotion in
such a market increasingly arises. In order to properly build marketing in such
a market, you need to know some of its features. The article discusses the
theoretical aspects concerning the B2B market, as well as the features of
marketing in this market.
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B2B — noBonpHO crmokHas cdepa € TOYKA 3PEHUS  BEICHUS

MapKeTUHra. 3Jech HE IPUMEHUMO OOJIBIIMHCTBO CTPATETUH, KOTOpHIE
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YCIICIIHO PEaTU3yIOTCs B MOTPEOUTENHCKOM CEKTOpE, IMO3TOMY KOMIaHHUSIM
TpyAHEe CTPOUTh MAapKeTHMHI Ha JSToM pbiHKe. [Ipexxae dvem ompeaenum
ocoOeHHOCTH phiHKa B2B, paccMoTpuM, 4TO OH U3 ce0s IIPEACTaBIIsACT.

[Ton Ttepmunom B2B 00bpyHO MoOHMMaeTcs MIHMpokas cdepa ycnyr, B
KOTOPBIX, TaK WJIM HHAYE, YYACTBYIOT HE TOJBKO, U HE CTOJBKO, YACTHBIE JIUIIA, a
npeanpuaTus U komnanuu. To ectb B cektope B2B oOpamatorcst ToBapsl U
yCIyTH, KOTOpPBIE€ KOMIIAHWW MPOJAIOT APYr Apyry. OCHOBHOW TOBAapHBIM H
JICHEXKHBIM 000POT MPOUCXOMAST B KOPHOPATUBHOW Cpele U MPAKTUYECKU HE
BBIXOJAT Ha MOTpPeOUTENbCKUil phIHOK. Ocobasi MPUBIEKATENBHOCTh 3TOTO
CEeKTOpa 3aKjioYaeTca B TOM, OH OOJbINe TMPHUBS3aH K KOMMEpPUYECKOM
HEOOXOMMOCTH, a He K TIOTPEOUTEILCKIUM pUCTpacTusm u mozxe [1, ¢.29].

N3-3a Toro, uro Ha peiHKE B2B mpoucxoauT mpojaxka TOBAapOB HE
KOHKPETHOMY MOTPEOUTENI0, a MOCPEIHUKY, TO MApKETHUHI Ha 3TOM pPBIHKE
3HAYUTENIPHO OTJIMYAETCS 1 HAMHOTO CIIO)KHEe, 4eM Ha pbiHke B2C.

PemHok B2C mpencraBnser coboit 0JHOCTOPOHHIOIO CETh: OT KOMITAHUU
K IOTpeOUTeNto. Y3ibl ToproBiu B2B ABisitoTCs ceThI0 JBYCTOPOHHETO OOMEHA
MEXIy TPOJAaBIAMH U TMOKYMATENsIMH, M CO3/al0T MPEHMYIIecTBa s 00enX
CTOPOH, TIO3TOMY CO CTOPOHBI MapKETHUHTa TpeOyeTcsi OOJIbIle YCHINM, YTOOBI
NoJAJIep)KUBaTh OTHOMIEHUsT ¢ JByX cTopoH (Puc.1). Tem Oonee, uto

notpeburtensiMu Ha peiHke B2B sBnsiorcs He Qu3myeckue nuia, a Takue xe

KOMIIaHUH.
Mocrasumk \ / NoTpebutens
n < .| DOTII B2B -
OCTaBLUMK - MoTpebutens
MocTaBuinK MoTpebutens

Puc.1. Toprosas cucrema B2B

B2B-MapkeTUHT — KOMIUIEKC JEeUCTBUM M TPOIECCOB, BKIIIOYAOIIHUX
UCCJIEIOBAHUE PBIHKA, Pa3pabOoTKy MapKETUHTOBOW CTpATErwH, MPOJABUKCHUE,

aHalIu3 OAaHHBIX C LOCJIbIO MNPEAOCTABJICHUA IMPOAYKTAa WM IIOJYYCHHUS BbII'OALI
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Mexay komnaHussMu. COTpyTHUYECTBO MOXKET OCYIIECTBIATHCA HAIPSIMYIO WIH
npu nomou nocpenHukoB. llens B2B-mapkeTuHra 3aBUCHT OT BBIOpaHHOM
CTpaTeruy, B ATOM CBSI3M MapKETUHI ObIBAacT 3-X BHJIOB: OIEPALMOHHBIN,
TaKTUYECKUH, cTparernueckuil. KoHeyHO! 1enpi0 KOMIaHUH B JIOOOM cllydae
SBIIIETCSL OOECIIEUeHNE KOMMEPYECKUX BBITOJ 3a CYET MOCTABOK TOBApOB WIIU
OKa3aHus yciyr ApyruMm komnanusm. Llenesas ayauropus B2B — cotpynnuku
KOMIIaHHUH, TTOKYITAFOIIAe TOBAphI U yCIyTH [2, c. 58].

OcobenHoctu MapkeTuHra B2B — peiHKa HanpsMyIO CBSI3aHBI C TEM, YTO
U3 ce0s MNpeacTaBiIsieT KOMIIAHMS, [O3TOMY CYILIECTBYIOT OIpEIEICHHBIE
KpUTEPUU CETMEHTHPOBAHUSA:

— Bun nesrensHOCTM OpraHuzanuu. Onpenensrorcs pPbIHKH, Ha
KOTOpPBIX padoTaeT NpeanpusiThe: CTPOUTENbCTBO, 3HepreTuka, cexkrop IT,
TEKCTHJIbHASI IPOMBIIIJIEHHOCTb U JIPYTHE.

— Crennamuzanus npegnpusatvs. To, Ha 4YeM CHENHATU3HPYETCS
OpraHu3alus npu padore Ha cBoeM pbIHKe. [1o105keHne KOMIIaHUN Ha PhIHKE.

— Pa3mep opranmzauuu. Manblii, cpeqHud wid OOJBIION OU3HEC.
Oprannsanus koMmmnanuu. Hanpumep, Toprosas, NMpoOU3BOIACTBEHHAs, TOPrOBO-
IIPOU3BOJICTBEHHAS, ONTOBAsA, PO3HUYHAS, ONITOBO-PO3HUYHAS.

— Teorpaduueckas oOmupHocTh padoTel. Ha kakom ypoBHE paboTaer
KOMITaHHSI — MEXAYHApOJIHOM, HALIMOHAIIBHOM, JIOKAJIbHOM.

— IIpon3BOACTBEHHBIN UKII. Hacxkonbsko MOJTHBIN UKII
MPOU3BOJICTBA U 00ECIIEUEHUS] Y KOMITAHUH.

— IlIpouecc npunsths pemennii. Kak u Ha kakoM ypOBHE B KOMITAaHUU
NPUHUMAIOTCS PELIEHUS, HAIPUMEp, O 3aKyIKax.

Kpome Toro, nnst dyyimiero moOHUMaHUsl Pa3HULBI MApKETUHTA PHIHKOB

B2B u B2C nepBoHauanbHO pacCMOTPUM UX pa3HHUIly B Tabmuie 1.
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Taommmna 1

OcnoBuble oTanuus peinkoB B2B u B2C

daxrop Prinok B2B Priok B2C
KonnuectBo MaccoBblii ppIHOK OrpaHn4eHHOE KOJIMYECTBO
MOKyTIaTesen MOKyTaTesen
Otnowenust ¢ | Pa3oBas mponaxa, He Bcerna | bosee ycToiiurBbie OTHOIICHHUS
NOKYIATEISIMU | TPEAYCMOTPEHBI MPOTPAMMBI MEXK]ly TOKyIaTeIeM 1
10 YJIEPKAHUIO U BO3BpATy IIPOJIaBLIOM, B3aUMOJECHCTBHE
KJIINEHTOB MOCJIE MPOJAKHU
IIpoaykr IIpenHa3HayeH Ui peleHus SABnsercs yacTbio OM3HEC-
JUYHBIX OTPEOHOCTEN npolecca KOMITAHUH
Kareropus Knuenr ne sBisiercs IIpodeccunonansHo
KJIINEHTOB AKCIIEPTOM B TOBape MOATOTOBJICHHBIE TTOKYTIATENN
I'maBHass ocobeHHOCTh phiHKA B2B — moaxom K MOKymaresio,

UCIIOJIb3YyEMbIE MApPKETUHIOBBIE CTpaTeruu. /[[ns KOMMEPUYECKHUX CTPYKTYp
MOKYTIKa TOBAPOB MJIM YCIIYT OCHOBaHA HA HEOOXOAUMOCTH TOJIYyIECHHS OOJIbIIICH
npuObUIM B Oynymem. MMEHHO ©NO3TOMy HMX pekjiamMa OCHOBaHHas Ha
TICUXOJIOTUYECKHX TIpremMax, HeadekTruBHa B cermente B2B.

B2B-mapkeTuHT yHUKaJIC€H, MO3TOMY MHOTHE CIEIUANNUCTHI BBIIACISIOT
ero ocodennoct. Mapkeronor Muxaun bakyHuH onpeaenus psiji CleayomuXx:

. bonpmoit cpennnii  uyek. Ilpogyktr B B2B, kak npasuio,
TEXHOJIOTUYHbIM, TPYNOEMKHW B IPOM3BOACTBE, JIOJTOBEYHBIM —  BEIb
OH MPU3BaH TMOBBICUTh dS(PPEKTUBHOCTh OW3HECA KIMEHTa, IOMOYb €My
COKPAaTUTh M3JEPKKU U yBEIMYUTh NpuObUlb. OTClOJa U BBICOKas IIeHA
Ha IPOJYKT.

2. JInvHHBIA TWKI CACNKU. B 11000 KpymHON KOMIAHUU PEIICHUS

0 COTPYAHUYCCTBC MPUHUMAIOTCA HAa HCCKOJIbKUX YPOBHIX.
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3. BrIcokas cToMMOCTb IpUBJ€UYEHUs KiaueHTa. [IpuBieuenue KimeHTa
BB2B — »3TO KOMIUIEKCHass CTparerusi, 3aJeWCTBYIOIIAs MHOXECTBO
MapKETUHIOBBIX MHCTPYMEHTOB, TPEOYIOIas JONOJHUTENIBHBIX HEMABIX 3aTpaT
[5].

Mapxkeronor Jlrogmuwia AHaHbEBa B CBOEH CTaTh€ BBIACIINIIA WHBIC
OCOOEHHOCTH, YTO CIIOCOOCTBYeT 0oJjiee TMOJHOMY IPEICTAaBICHUIO O
MapKeTHHre Ha peiHke B2B:

1. bbicTpas W3MEHUMBOCTb MApPKETUHIOBOH cpeabl. Bce Oonbluee
KOJIM4yecTBO B2B - KOMmaHui BBIXOJWT HAa PBIHOK, M3-3a YETO KOHKYPEHLHS
pacTeT, a TpeOOBaHMs K Ka4e€CTBY MPOIYKIMU MOBBIIIAIOTCS.

2. OcoOEHHOCTH MPOAYKIIUH. OITH OCOOCHHOCTH OIPEACISAIOTCS
Pa3HOBUIHOCTBIO TOBAapOB M YCIyr C OJHOW CTOPOHBI M COKpall€HHUEM
YKU3HEHHBIX IIUKJIOB C IPYToOil.

3. BoicTpanBaHue NapTHEPCKUX OTHOLIECHUM. YKPEIUIEHNIO TapTHEPCKUX
OTHOUIEHUI MeXy (UpMaMu yIeseTcs MOBBIIIEHHOE BHUMAHHE.

4. Bricokasi LIEHHOCTh TOPrOBBIX Mapok U OpeHnoB. OHa gocTUraeTcs He
CKOJIBKO PEKJIaMOM, CKOJIBKO Ka4E€CTBOM PEATU30BAHHOM IPOAYKIIMH, YPOBHEM
CEPBUCHOM TMOIIEPKKH, AONOJHUTEIBHBIMUA TapaHTUSIMA W BBICTPAUBAHHEM
JIOBEPUTEIIBHBIX U JOJTOCPOYHBIX OTHOILICHHM.

5. Ocobennoctu npoaBukeHUs. OCHOBHOM aKLEHT MPHU MPOABUKEHUU
JIeNaeTcsl He Ha TOBAap, a Ha KOPIOPAaTUBHBIM UMUK U PBIHOYHYIO
peryranuto[4].

OCHOBHBIMM  MHCTPYMEHTaMH B  MAapKETHHTOBOM  IPOJIBUKEHUH,
BBIJICIISIEMBIMU  KJIacCUKaMH 3apyOekHoro mapketunra @. Korinepom u B.
[1hepuom Ha prike B2B, saBastoTca nuuHble MPOIaXKu, IPsIMO MapKeTHHT, PR,
CHelUaInu3upoBaHHasl Ipecca, CIHOHCOPCTBO, TOPIOBBIE IMOKa3bl M BBICTABKH,
CTHUMYJIMPOBAHKE MPOAAXK M IIEKTPOHHBIA MapKkeTHHT[3].

Opranmzanusi npodecCUOHANBHBIX BBICTABOK  SBIISIETCS  aHAJIOTOM
npe3eHTauii Mara3uHoB B cermeHTe B2B. IToTeHImanbHble KIMEHTHI, TTOAX0 IS

K CTCHAY IOCTaBIIMKaA, YCTKO BHAAT BCC JOCTOMHCTBA MW HCEAOCTATKH,
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AaHAMM3UPYIOT MX, OOMasCh C TPEACTABUTEISIMH KOMIAHWU. MHorue
opraHu3anuy, crenuanusupyromnmecs Ha B2B npogakax, npuaNMaloT ydactue
B Pa3HbIX BBICTABKAaX. 3a CYET JTOr0 KOJMYECTBO KIMEHTOB U JEJIOBBIX
napTHEPOB BO3pACTaeT.

Takum 00pa3oM, MOKHO C/eJIaTh BBIBOJI, YTO MapKETUHT Ha phiHKe B2B
— CJIOKHBIH Tpo1ecC MPUBJICUEHHS KJIIMEHTOB, TaK KAK UMEET CBOM OCOOEHHOCTH
U TpeOyeT WHOTO MOAXO0Ja, MO0 CPaBHEHUIO C MapKeTHHroM Ha pbiHke B2C.
[ToaTOMy B cTaTbe Mpe/ICTaBIEHbl OCHOBHBIE OTJIMYMSI MapKeTHUHTa pbiHKa B2B,
9TOOBI KOMITAHWH, MPEIJIaraloniue CBOI MPOAYKIIMIO HAa 3TOM PBIHKE, MOTJIH
B3STh MX 3a OCHOBY ITOCTPOEHHUS MapKETHHTOBOW CTPATETHH W TPHUBJICUCHUS
OOJIBIIIETO YKCIia KIMEHTOB.
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