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BJIMSTHUE JJOTUCTUYECKOM HAJEXKHOCTH HA
O®OPMUPOBAHUE KOHKYPEHTHbBIX IPEUMYUIECTB B2B-
KOMITAHVH HA PBIHKE TPOMBINIJIEHHOM ITPOJIYKIINH

Aunomayusi: B cmamve paccmampusaemcs 6iusHue a02UCTNUYECKOU
HaoesiCHoCmu Ha GopmMuposarue KOHKYpeHmuvix npeumyujecms B2B-komnanuu
Ha pbIHKE NPOMbBIUAEHHOU HpOOYKyuu. AKmyanrbHocmbs membl 00yCl08eHd
mem, 4mo Ol KOPNOPAMUBHLIX HOKynamenel cmabulbHOCMb NOCMABOK,
Hanuuyue mosapa U MOYHOCMb OOKYMEHMO0O0poma CMAaHOBAMCA YACmbiO
YEeHHOCMHO20 npednodiceHuss nocmaswuxa. Llenv uccredosanus cocmoum 8
paspabomke asmopckou MoOenu OYEHKU JOSUCTMUYECKOU HAOeHCHOCMU KAK
gaxkmopa KOHKypeHmocnocoonocmu. B pezynomame npeonodicena oyeHounas
mMampuya, Ce[A3blearwads 102UCMUYecKue napamemposl ¢ MAapKemuHe08biM
NO3UYUOHUPOBAHUEM U NOBMOPHBIMU NPOOAIHCAMU.

Knouegvie  cnosa:  B2B-pulHOK;  Jlo2ucmuyeckas — HAOEHCHOCMb,
KOHKYPEHmMHble NPeuMyuecmed; NnpoMblULIeHHAsT NPOOYKYUSL, YEHHOCHHOE
npeosodceHue; 8b100p NOCMABUUKA.
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THE IMPACT OF LOGISTICS RELIABILITY ON THE
FORMATION OF COMPETITIVE ADVANTAGES OF A B2B
COMPANY IN THE INDUSTRIAL PRODUCTS MARKET
Abstract: The article examines the impact of logistics reliability on the

formation of competitive advantages of a B2B company in the industrial
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products market. The relevance of the topic is determined by the fact that
delivery stability, product availability and document accuracy become part of
the supplier value proposition. The purpose of the study is to develop an
author’s model for assessing logistics reliability as a factor of competitiveness.
As a result, an assessment matrix is proposed that links logistics parameters
with marketing positioning and repeat sales.

Keywords: B2B market; logistics reliability;, competitive advantages;

industrial products, value proposition, supplier selection.

BBenenue

B ycnoBusix ppIHOYHOW HECTAOMIIBHOCTH KOHKYPEHTOCOCOOHOCTh B2B-
KOMIIAaHMM BCE MEHBIIE ONPEAEsACTCS TOJBKO I[EeHOM ToBapa. Jlid
KOPIIOPaTUBHOI'O KJIHUEHTA, OCOOCHHO Ha PBIHKE MPOMBIILJIEHHON MPOIYKIINH,
CYIIIECTBEHHOE 3HAUYCHUE UMEIOT CTa0UIIbHOCTh MMOCTABOK, HAIMUUE MPOAYKIUU
Ha CKJIaJie, TOYHOCTb CPOKOB M KOPPEKTHOCTh 3aKpPbIBAIOLIHUX JOKYMEHTOB.
CpbIB OCTaBKU MPOMBIIIEHHOTO ChIPbsl, TEXHUYECKUX MATEPUATIOB WJIN Macell
MOYKET IPUBECTU HE TOJIBKO K JOMOJIHUTEIIBHBIM 3aKYIIOYHBIM PacxoJaM, HO U K
MPOCTOI0 00OpYNOBaHMS, HAPYUICHUIO Tpaduka TMPOU3BOJCTBA U POCTY
CTPaxOBBIX 3aI1acoB.

B noruke xomkypeHTHOro mnpeumymecrsa M. Iloprepa ycroiunBoe
MOJIOKEHHE KOMITAaHUU (opMUpyeTcs uYepe3 CHUCTEMY BHUIOB JEATEIBHOCTH,
KOTOpBIE CO3JAI0T [JIsi KIMEHTa LEHHOCTh W OTIMYAIOT KOMIIAHUIO OT
KoHKypeHTOB [1]. Jna B2B-pbiHKa JIOTHCTHKA CTAaHOBUTCS OJHUM M3 TaKHX
BUJIOB JeATeNIbHOCTH. OHa HE OrpaHWYMBAETCS NEPEMEIICHHMEM ToBapa, a
MPEBpAIIACTCs] B JJIEMEHT JEJOBOM pemyTalud W MapKETUHIOBOIO
MO3ULIMOHUPOBAHUS [TOCTABIIHKA.

AKTyalmbHOCTh TEMbl YCUJIMBACTCS W3MEHEHHWEM TmoBeacHus B2B-
nokynarened.  KoprnopaTWBHBIM  KJIMEHT  CaMOCTOSITEJIbHO  CPABHHUBAET
MOCTABIIMKOB, HCMOJIb3YET pPa3HbIE KaHalbl B3aMMOJICCTBUS U CTPEMUTCS

CHIKATh HEONPEAENEHHOCTh 3aKynku [6]. [loaTomy MapkeTuHroBas ctparerus
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B2B-komMnaHuu A0KHA OMUPATHCS HE TOJIBKO HA PEKJIIaMHbIE COOOIIEHUS, HO U
Ha peaJbHBIE ONEpalMOHHBIE IIpenmyllecTsa. llenp crareu - onpenenuTsb
BJIMSIHUE JIOTUCTHYECKON HAJIE)KHOCTH HA KOHKYPEHTHbIE IpeumyliecTtBa B2B-

KOMITaHUH U MPCAJIOKUTL aBTOPCKYIO MOJICIIb €C OLICHKH.

MeToabl M HCCIEA0BaHUSA

MeTo100THYECKY0 OCHOBY CTaThbM COCTABWJIM HAYYHBIE W ITPUKIIAIHBIE
HWCTOYHHMKH 110 MAPKETUHTY, JIOTUCTUKE, YIIPABICHUIO LIETISIMA TTOCTaBOK U B2B-
MOKYIIaTeIbCKOMY  IIOBEJICHHI0. B paboTre  HCIONB30BAIMCH  METOIBI
TEOPETUUECKOTO aHajav3a, CPAaBHUTEIBHOM CHUCTEMaTHU3alMH, JIOTUYECKOTO
0000IIEHNs U aBTOPCKOI'0 MOJEIUPOBaHUA. TeopeTUUeCKUd aHaau3 MO3BOJIMII
ONPEAEIUTh CBSI3b MEXKAY JIOTUCTUKOW, LEHHOCTBIO JUIsi KJIMEHTAa U
KOHKYPEHTHBIM MTPEUMYIIECTBOM.

OOBEKTOM HCCIIENOBAaHUS SBIISIETCS AEATENbHOCTH B2B-komMmanum Ha
PBIHKE TPOMBIINUIEHHON npoAaykiuu. [IpeaMeToM wuccienoBaHusi BBICTYNAET
JIOTUCTHYECKAsT HAJSKHOCTh Kak (akTop (PopMHUpPOBaHUS KOHKYPEHTHBIX
MPEUMYILECTB W JOBEPHUS KOPHOPATHBHBIX KiIWEHTOB. I[lox sorucrtuueckoit
HAJEKHOCTBIO IOHUMAETCS CIIOCOOHOCTH MOCTaBIIMKA CTAOMIBHO BBIINOIHSITH
oOsi3aTenbcTBA MO  HAJIMYMIO TOBapa, CpOKaM  OTIPY3KH, KayeCTBY
JTOKYMEHTO000pOoTa, MHGOPMAIIMOHHOMY COTIPOBOXACHUIO M yPETYJIUPOBAHUIO
OTKJIOHCHUH.

JIns mosiydeHusl OpPUTHMHAIBLHOIO pe3yJibTara pa3paboTaHa aBTOpPCKas
MOJIEJIb MHTETPAJIbHOM OLIEHKH JIOTUCTUYECKOW HAICKHOCTU. Moaeiap MOXKET
MPUMEHATHCA KaK MHCTPYMEHT MpPEIBAPUTEIbHON JUArHOCTUKU JJIsl ONTOBBIX
MOCTABIIMKOB MPOMBIIIJICHHOHN MPOoAyKIMU. B 0CHOBY moJiokeHa 1ikaia oT 1 j0

5 6amnoB, rae 1 o3HauaeT HU3KUN YPOBEHD MapaMeTpa, a 5 - BHICOKUH.

Pe3yabTaThl aBTOPCKOI0 MCCJI1E10BAHUA
IIpoBencHHBINM aHaIM3 IIOKA3bIBAET, YTO JIOTHCTHYECKAs HAIEKHOCTh
BJIAET HA KOHKYPEHTHBIE mpeumyliecTBa B2B-koMmmanum depe3 CHUKEHHE

BOCIIPHUHUMACMOI'O pHUCKa KIIMCHTA. B otmuume ot HOTpC6I/ITeJ'II>CKOF0 PBIHKA,
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KOPIIOPATUBHBIM MOKYIATEIb TPUHUMAET PEIICHUE C YYETOM IOCICICTBAN IS
COOCTBEHHOW OIEPAIIMOHHON AesATeIbHOCTU. [l03TOMY MOCTaBIIUK, KOTOPBIN
CIOCOOEH MOATBEPKIATh HATMYUE TOBapa, COOII0IaTh CPOKU U OBICTPO peIaTh
HECTaHJapTHBIC CUTyalliHl, BOCIIPUHUMAETCS] KAK MEHEE PUCKOBAHHBIN ITAPTHED.

B wuccrnenoBanusx 1o BBIOOPY IMOCTaBUIMKAa OTMEYAETCs, 4YTO MpH
3aKyMKax CYIIECTBEHHOE 3HAY€HHWE WMEIOT KadecTBO, IIeHA, THOKOCTh U
BBHITIOJIHEHHUE TIOCTaBOK [5]. B paboTax mo kKauecTBY JIOTHCTHYECKOTO CEpBHCA
TAKKE MOYEPKUBACTCS CBSI3b JIOTUCTUYECKHUX MapamMeTpoB c
yA0BIETBOPEeHHOCTHI0O B2B-knuenToB [6]. Ha 3Toil 0OCHOBE B CTaThe BBIJCICHBI
IECTh MApPaMETPOB JOTUCTUUECKON HAJEKHOCTU: CBOCBPEMEHHOCTh MOCTaBKH,
NOCTYITHOCTh ~ TOBapa, TOYHOCTH THOKOCTh

JOKYMCHTAINUU, YCHOBHﬁ,

nH(OpPMAIMOHHAS PO3PAYHOCTh U Pab0Ta C OTKIOHEHUSIMH.

Ta6numna 1 - [TapameTpsl JorucTruueckoi HajaexHocTu B2B-nocTaBmuka

IMapametp Conep:xanue Puck npu HU3KOM 3HauyeHue A5
YPOBHe MAapKeTHHI A
CpsiB
CoOmonenue P ®dopmupyer A0BEpHE K
CpoKH NOCTaBKU MIPOU3BOCTBEHHOTO
COTJIACOBaHHOTO CPOKa [TOCTaBIIUKY
rpaduka

Hanuune Xom0BbIX

ITorepst BpeMeHH Ha

ITo3BosieT oOeaTh

3aJIeP’KKA U TIPETSH3UH

IMOCTAaBIINKA

HocTtynHocTb . OBICTPOE 3aKPBITUE
[IO3ULIMII Ha CKIIaze IIOWCK aHajIora
noTPeOHOCTH
VYxperusier 006pa3
KoppekrtHocTh cueToB, | 3amepikka MPHEMKH U
JloKyMeHTBI . podhecCHOHAIBHOTO
VI, cnenmudukanuii OILIaThI
napTHepa
ApanTanus mapTuu, Huskas ciocoOHOCTB
[ToBBIIIaeT NEHHOCTH
I'mbxocTh rpaduka u crocoda KJIMEHTA PearupoBaTh cepBICa
JOCTaBKH Ha CIIpoc p
TToHsTHBIM cTaTyC HeomnpeneneHHocTs u N
Henaer B3auMoaeicTBre
[Ipo3pauHocTsb 3aKa3a u ObICTphIC JOTIOJTHUTENLHBIE OGHBIM
OTBETHI MIPOBEPKU Y
[Toka3bIBaeT HaACKHOCTD
BricTpas peakuus Ha KondmukTe! u cMeHa N
OTKIIOHEHUS B HECTaHJIAPTHON

CUTYallUH

Hemounux: cocmasneno asniopom.

BrieneHHble mapamMeTpsl MOKa3bIBAKOT, YTO JIOTUCTUYECKAS] HAJEKHOCTD
OJIHOBPEMEHHO BBINOJHIET ONEPALMOHHYI0 U MapKETUHroByr0 (QyHkuuu. C
ONEPAallMOHHOM TOYKM 3pEHUs OHa CHIKAET BEPOSTHOCTH COOEB B IEMHU
nocTtaBOK. C MapKEeTMHIOBOM TOYKM 3pEHUSA OHA IIOMOTAaeT MOCTABUIUKY

APryMCHTHUPOBATh ILCHY, IIOBBIIIATH JIOSAJIBHOCTL M ACJIIATH KOMMCPUYCCKOC
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MMpCIOKCHNUEC MCHCC 3aMCHACMBIM. CJ'ICI[OB&TCJ'II)HO, KIIMCHT II0JIy4acT HC

TOJIBKO TOBap, HO U YIIPABJIACMOCTL 3aKyIIOYHOTI'O IIponccca.

Pucynok 1 - ABTOopckasi cxeMa BIUSHUS JOTUCTUYECKON HAIE)KHOCTH HA

KOHKYPEHTHOE MPEUMYILIECTBO

JlorucTuuyeckasi HaJie;KHOCTh MOCTABIUKA

!

CHukeHne PUCKa 3AKYIIKH JJISl KIIMCHTA

!

Poct AOBEPUS U YIOBJIECTBOPEHHOCTHU

!

IToBTOpHBIE 3aKka3bl U yBeanyeHue LTV

!

YcToiiuuBoe KOHKYPEeHTHOe npeumyuiecTso B2B-komnanuu
Hcmounux: cocmaeneno asmopom.
21.]151 MMPAKTHYCCKOIO0 IPHUMCHCHUA IPCHAIOKEHA aBTOPCKasd OLCHOYHAsd

MoJielb. MIHTerpanbHbIM HHIEKC JIOTUCTUYECKOW HaJe:)kHOCTH B2B-mocTaBmuka
MOeT ObITh paccuntad 1o popmyne: MJIH = 0,25S + 0,20A + 0,20D + 0,15F +
0,101 + 0,10C, roe S - cBOEBpEMEHHOCTH MTOCTABKU; A - TOCTYITHOCTH TOBapa; D
- TOYHOCTh JOKYMEHTOB, F - ruOkocTh ycnoBwmii; [ - wuHbOpMammoHHas
npo3payHocTh; C - paboTa ¢ oTKIoHeHUsAMH. Kakaplii mokazaTesnb OIEHUBACTCS
mo mxkaie oT 1 go 5 OammoB. YUem Onrke MTOTOBBIM HMHIEKC K 5, TEM BEHIIIC
CIIOCOOHOCTh ~KOMIIAHMM HCTOJIb30BaTh JIOTUCTHKY KaK KOHKYPEHTHOE
MPEUMYIIECTBO.

Ecim moctaBmuK wuMeeT Oojiee HHU3KYI II€HY, HO CHCTEMaTHYECKH
HapylmiaeT CpPOKM M HE JaeT KIMEHTYy Tpo3payHor wuHQopMamuu, ero
MPEIOKEHUE MOXKET ObITh BBITOJHBIM TOJBKO Ha YPOBHE Pa30BOM 3aKyIKH.
IIpu peryJsipHbIX 3aKylnkKax MOPOMBIIUIEHHOW MPOAYKIUU KIWEHT 4Yallle
BBHIOMpAET MapTHEpa, KOTOPHIM CHUXKAET COBOKYMHBIM PHUCK: MOJJIEPKUBACT
CKJIAJICKOH 3amac, KOPPEeKTHO O0(GOpPMIISIET AJOKYMEHTBI U OBICTPO pearupyer Ha
OTKJIOHCHMSI.

Jns B2B-xommnanuu mpakTUYECKHl BBIBOJ COCTOMT B HEOOXOJIUMOCTHU
BKJIFOYATh JIOTUCTUYECKHE AapryMEHTBl B CHCTEMY NOpoABHKeHHS. Ecim

IIOCTAaBIINK oOecrneyrBaeT HaJTMIHe TOBapa, Mpo3pavyHbIC CPOKH U KaUYCCTBCHHOC
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CONIPOBOXK/ICHHUE, TU MPEUMYILECTBA JIOJKHBI OTPAXKaThCd B KOMMEPUYECKHX
NPEeIOKEHHSIX, Ha cailTe U B paboTe MEHEIKEepoB Mo mpojaxam. B stom
CIy4ae MAapKETUHI TEPEBOJUT PEAIbHBIE OMNEPALMOHHBIE MPEUMYIIECTBA B
MOHSTHBIE JJIS1 KJIMEHTA apryMEHTHI BHIOOpA.

CBsi3b C MAPKETUHTOBBIM OFOJIKETOM TIPOSBIISIETCS B TOM, UTO PEKJIaMHBIE
pacxonpl JOJDKHBI MOJJIEPKUBATH TOJBKO TE€ NPEUMYIIECTBA, KOTOPBIE
KOMITAaHUST MOJKET TMOATBEPAUTh orepanuoHHo. [IpoaBmxkeHue OBICTPOIA
MOCTABKM HMEET CMBICH IPU HAJIWYUU CKJIQJICKOrO 3amaca M OTJIaXEHHBIX
npoueccoB oTrpy3ku. [loaToMy MapkeTuHroBas akTHUBHOCTh B2B-kommnanumn
JOJDKHA OINUPATHCA HA pEAbHBIE AJEMEHThl LEHHOCTH, a HE TOJbKO Ha

KOMMYHHKAalIUOHHBIC O6€H.IEIHI/I$[.

3akiioueHnue

[IpoBeneHHOEe  WCcleOBaHUE  TO3BOJISIET  CAENATh  BBIBOJ,  4TO
JIOTUCTHYECKAsT HA/ICKHOCTD SIBIISIETCS] CTPATETHIECKON XapakTepucTukoid B2B-
KOMITAaHWM Ha PBIHKE MPOMBIIUICHHON mNpoaykKnuu. JIJis KOpHmopaTHBHOTO
MOKymnaTeNiss CTaOUIBHOCTh TIOCTABOK, HAJIWYWE TMPOAYKIUU H TOYHOCTH
JOKYMEHTOO0OpOTa CBA3aHBI C PHUCKOM MPOCTOEB, AIMUHUCTPATHUBHBIMU
3aTpaTaMd W KadeCTBOM IUIaHWpoBaHUSA. [lo3TOMy HaJEKHBIA IMOCTABITUK
MOJIy4aeT BO3MOXXHOCTh KOHKYPHPOBATh HE TOJBKO IIEHOW, HO U CHIKCHHUEM
COBOKYITHBIX M3JICPIKEK KIUCHTA.

OpurHHAIBHBIM ~ PE3yJIbTATOM CTAaThU SIBJISIETCS aBTOPCKas MOJIEINb
WHTETPAILHON OIICHKH JIOTUCTHYECKOH HAJeKHOCTH, BKIIFOUAIONIas IIECTh
KPUTEPHUEB. CBOCBPEMEHHOCTh IIOCTABKH, JOCTYITHOCTh TOBapa, TOYHOCTH
JTOKYMEHTAINH, THOKOCTh YCJIOBHI, MH)OPMAIIMOHHYIO MPO3PAYHOCTh U padOTy
C peTeH3usAMH. Mo/ieb MO3BOJISIET MEPEBECTH KAYECTBEHHOE TIPE/ICTABICHUE O
HAJISKHOCTA TIOCTABIIMKA B YMIPABISIEMYIO CHCTEMY ITOKa3aTeliel W MOXKET
WCIIOJIB30BAThCS TIPU  pa3pabOTKE MApPKETUHTOBOW CTPATETHWH, IOATOTOBKE

KOMMCPUYCCKHX HpCI[JIO)KCHI/Iﬁ M aHAJIM3€C IMTOBTOPHLIX 3aKYIIOK.
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Takum oOpa3oMm, B YCIOBHUSX HECTAOWJIBHOCTH BBIUTPHIBAIOT Te B2B-
KOMIIAaHUHU, KOTOpPbIE CIIOCOOHBI TMOATBEPAUTH MAPKETHHTOBBIC OOCIIaHUs
YCTOWYHUBOM JTIOTUCTUYECKOU cucTeMoil. Jlornctuueckas HaJeKHOCTh MOBBIIIAET
J0BepUe KIMEHTA, CHIDKAeT BOCHPUHHMAEMBIM pPHUCK U (QopMuUpYET

AO0JITOCPOIHOC KOHKYPCHTHOC IIPCUMYIIICCTBO.
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